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AHHortayms: [lpu coBpemerrHom ypoBre pa3Bumusi IKOHOMUYECKUX OMHOWeEHUL 015 YcnewHo20 KOHKYpupoBarus B8
poiHOYHOU cpede Heob6xodumo opueHmupoBamescs Ha nompebumess, Komopeil xeaaem covemams UHOUBUAYAIbHbIE
/UYHOCMHbIE 0COBEHHOCMU U 2aPMOHUYHOE cocyusecmBoBarue ¢ dpyaumu auyHocmamu. [lompebumens cmpemumes
camocmosmes1bHo peayaupoBame NpuoGPemMeHUE PA3NUYHbIX YCay2 C Yesbro NoBbiweHus YpoBHsS kayecmBa xcu3Hu. B
Hacmosuee Bpems nompebumessckue npednoymeHus Oukmyom mpeboBaHus K KayecmBy peanu3yemsix ycaye.
HYmo oce denames, kak noBeicume kayecmBo ycye, ecu pecypcsl oeparuyeHs!? Bamod cumyayuu moxcHo Bocnoss3oBamecs
MOWHbIM UHCmpymeHmom noBelweHus kavecmBa ycaye u ydoBaemBopeHHocmu nompebumenel makum, KaK
KaueHmopueHmupoBaHHocme nepcoHana. OcHoBHbIM npeumywecmBom KaueHmoopueHmupoBaHHocmu a8asemcs
ycmaroBneHue 00a20cpoyHblx cBs3el ¢ kaueHmom. B ycnoBusx cmpoeoli 3KoHoMuu cpedcmB yoepicaHue NoOCMOsHHbIX
KAueHmoB, 2opasdo Beizo0Hee 0151 opearu3ayuu, 4em npuBnedeHrue HoBbIX.

KnioueBbie cnosa: KOHKy,DE‘HmOCI]OCO6HOCInb, nocmosIHHeIU KAueHm, KkayecmBo O6Cﬂy.7/CUGGHUH, /104/16HOCMb,
KﬂUé‘HmOOplleHmUpO@aHHOCInb, meponpuiamus.
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Abstract: At the current level of development of economic relations, for successful competition in the market environment,
it is necessary to focus on the consumer who wants to combine individual personal characteristics and harmonious
coexistence with other personalities. The consumer seeks to independently regulate the purchase of various services in
order to improve the quality of life. Currently, consumer preferences dictate the requirements for the quality of services
provided.

What to do, how to improve the quality of services if resources are limited? In this situation, you can use a powerful too/
to improve the quality of services and customer satisfaction, such as customer orientation of staff. The main advantage
of customer orientation is the establishment of long-term relationships with the client. In conditions of strict cost savings,
retaining regular customers is much more profitable for the organization than attracting new ones.
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Ha coBpemeHHOM 3Tare pa3BUTHsI SKOHOMUKHY OpTaHU3AIMAM BaskKHO ITOCTOSTHHO TTPOBOAMTH pabo-
Ty TIO TIOBBIIIIEHWIO KOHKYPEHTOCTIOCOOHOCTY Ha PhIHKAX PA3IMYHBIX TOBApOB M yCIyT. LleHoBass KOHKY-
PEHIIMS OTXOIUT Ha BTOPOM IJIaH, TaK KaK CTAHOBUTCSI MEHEE pe3yIbTaTUBHOM. Y TOTpebuTeNei cMeHsIeT-
¢ (hoKyc BHUMAHUS Ha KadeCTBO MPOMYKIINA M WHIWBUAYAJIbHOE OOCTYy:XUBaHUS. B pesynbrate 3T0rO
TTOJTy4YaeTCsl, YTO Jake eCIIM OPTaHM3allrs OCYIIECTBIIIeT CHIDKEHME 1IeH Ha peaan3yeMble TOBaphl WU
MIPEIOCTABIISIEMBIE YCIIYTH, BEPOSTHOCTD TOTO, YTO 3TO MIPUBEIET K POCTY 0OBEMOB IIPOAAK M, COOTBET-
CTBEHHO, IprObUIM Majia. TpeOyeTcs Apyroi moaxo K opraHu3auy padboTsl ¢ KimmeHTamu. Heobxoamumo
OPHEHTHPOBAThCS Ha TIOTPEOUTENTA, a elle JIydIlle TTPeaBUAeTh €0 HeOCO3HAHHBIE, MMITIMIIUTHEIC XKeJla-
HUS U TIPEB30MTH OXXUIaHKS. Pa3HbIM THIIaM JIMIHOCTH TIPUCYIIN CBOY CITOCOOBI M KAYECTBO YIOBIETBO-
peHUs TTOTPeOHOCTEH, KOTOPBIE ITPOBOIMPYIOT MOTPEOMTENST MCKATh, CO3AaBaTh WM MpeoOpa3OBLIBAT
YCIIOBHS MX YIOBJIeTBOpeHms. OIMHM OapakaloT, TOANAlOTCsI BHYIICHUIO, IEMCTBYIOT alalTTUBHBIM 00pa-
30M, IPyTHEe OMUPAIOTCS Ha COOCTBEHHBIE KPUTEPUH, YBEPEHBI B CBOMX IEHCTBUSIX, CAMOCTOSITEIILHEI B
CBOMX PEIIeHMSIX 1 T.IL.!

be3 yuera 11, COOTBETCTBEHHO, YIOBIETBOPEHUS ITOTPEOHOCTEN KIIMEHTOB HEM30€KHO CHIKCHIE
KavecTBa COBITOBOTO ITPoIIecca M BOOOIIE TePSAETCS CMBICT (YHKITMOHUPOBAHUS TOPTOBOI CUCTEMBI KaK
TakoBo. CTOMMOCTD ITPUBJICYCHUS HOBOTO KJIMEHTAa BEICOKA, MOXET CTOMUTH OT 5 10 25 pa3 mopoxe, 4eM
CcoXpaHEHMe CYIIECTBYIOIETO 2. B CBA3M ¢ 3TUM OpraHM3aIliy TOpa3ao BBITOIHEE YAePKUBATH CTAPHIX
KJIMEHTOB U IOJTYIUTh KaK MOXXHO OOJIBIIIE ITOCTOSTHHBIX KITMEHTOB.

B o011 cBsI3M TTepen opra"Huzaryeii Bcraer Bonpoc: «Kak 13 00bI9HOTO KJIMEHTA ITOIYYUTh ITOCTO-
STHHOTO». JIJIS1 5TOTO CyIIeCTBYeT MHOXKECTBO Pa3IMIHBIX METOIOB (POPMUPOBAHMS CTATyCa «ITOCTOSTH-
HBIH KJIMEHT», 00YCIaBIMBAIOIINX KPUTEPUH KIIMEHTOOPHEHTUPOBAHHOCTH:

- INIMTEJTbHOE COTPYTHUYECTBO C KITMEHTOM;

- JIOSITTbHOE OTHOIIIEHNUE K OpTaHU3alINH;

- TIOCETUTEIN COBETYIOT OPTaHU3aIIMIO CBOMM 3HAKOMBIM;

- OpPTaHM3aINsI BBIICISIET CBOIO IIEEBYIO ayTIMTOPHUIO M TIOICTPaNBaeT NOMOTHUTEIbHBIC YCIYTH U
MIPETOXESHNSI TTOIT HUX, TIPEeIYTaabIBast MX XKeJTaHMT,

- Ha TIOCTOSTHHOM OCHOBE TIPOM3BOINTCSI MOHUTOPHMHT IIOTPEOHOCTEH KITMEHTa;

- OCYIIIEeCTBJIEHNE 0OPAaTHOM CBSI3M C KIIMEHTOM, C IIEJIbIO YIIYUYIIIEHUS YPOBHSI YIOBJIETBOPEHHOCTH
MTOCETUTEJICH;

- TAKTUIHOE ¥ KOPPEKTHOE OOIIEHNE C KIIMEHTOM, TIPeIyIIpeaAnTeIbHOE OTHOIIIEHNE K IIpodieMe 1
KeTaHWSIM TTOKyTIaTeIs.

OpraHu3anuy HeoOXOMUMO TTOCTOSTHHO aHAIM3UPOBATh CBOIO IESITEIEHOCTD 1 TIPOIIECC B3aMMO-
IEeWCTBUS C KITMEHTAMHU, JIJIST TOTO YTOOBI 0OHAPYXKUTh HEMOCTATKU U TTPOBECTU pabOTy Hall HUMH. DTO
ITO3BOJINT TTOHATH KaKMe MHCTPYMEHTHI KJIMEHTOOPHEHTUPOBAHHOCTHU SABISIOTCSA 3 (MEKTUBHBIMY TS
KOHKPETHO# OpraHn3allni, a KAKe — COOTBETCTBEHHO, HET.

Yo 3KXe TToTydaeT OpraHu3alivs Ipy BHEAPSHUH KJIMEHTOOPHEHTHPOBAHHOTO CEPBHCA M TIEPEBOIE
KJTMEHTOB B CTATYC «ITOCTOSTHHBIX»:

- Y OpraHM3alMH MOSIBIISIETCS BO3MOXHOCTD MOBBIIIIATH CTOMMOCTH TOBApOB M YCIIYT, 63 prcKa Io-
TePSITh KJIMEHTAa. DTO CBA3aHHO C TEM, UTO TTPU KIIMEHTOOPHEHTUPOBAHHOM CEPBUCE TTOKYITaTEIN
IIPUXOIAT HE TOJIBKO M3-3a HU3KOI CTOMMOCTH, MHTEPEC MPEACTABISIET Ka9YeCTBEHHOE OOCITY K-
BaHMe. YMEHbIIEHNEe OTTOKA KJIMEHTOB Ha 5% yBeamauBaeT n1oxo1 Ha 25—95 % 3;

- TIOBBIIIAETCS KOJMIECTBO KIIMEHTOB O3 BIOKEHMS B peKJIaMy, TaK KaK ITOCTOSTHHBIE TTOKYITATeNH,
KaK IIPaBUJIO, IEISITCS TTPEeUMYIIIeCTBAMU OOCTY>KMBAHUS B TOM VTN MHOM OpraHU3aIliy CO 3HAKO-
MBIMH JTIOABMU. Pe3ymbraTsl McciieqoBaHUs OT Verizon IMOKa3bIBaoT, UYTO 10 85% HOBBIX KIIMEHTOB
MaJjioro Gu3Heca IPUBIEKAIOTCS 3a CYET «capachaHHOIO pamuo» *;

! Ty6apesa 'A., 3ybapesa H.C. IIcuxosorus aktuBHOCTH 1 ioBefeHust. — bpect: bpl'Y umenu A.C. Ilymkuna, 2014.

2 Gallo A. The Value of Keeping the Right Customers. Harvard Business Review. — https://hbr.org/2014/10/the-value-of-
keeping-the-right-customers.

3 Reichheld F. Prescription for cutting costs. Bain & Company. — https://media.bain.com.

4 Campbell A. 85 Percent of Small Businesses Get Customers Through Word of Mouth. Small Business Trends. — https://
smallbiztrends.com/2014/06/small-businesses-get-customers-through-word-of-mouth.html.
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- TIpoliecc MpoaaXx CTAaHOBUTCS MPOILIE, KJIMEHT XOPOIIo 3HaeT aCCOPTUMEHT TOBApOB U YCIYT, MPO-

Lieaypy 3aKa3a U orjiaTel U ap. JIosiibHbIe TOTPeOUTENM B UEThIpE pa3a vallle COBEpILaoT MOBTOP-

HBIC ITOKYIKH, YeM OCTaJIbHBIE >

M3meputh ypoBeHb KIMEHTOOPMEHTHPOBAHHOCTHU MOCPEICTBOM SKOHOMUYECKUX ToKa3aTesei
HEBO3MOXXHO. MapKeTOJIOTU /151 ONpeie/IeHUST yPOBHSI OPMEHTUPOBAHHbBIX KJIMEHTOB IPUMEHSIIOT (hop-
myny NPS unu nHIekc moTpeOouTeIbcKoi J0sUIbHOCTH, pa3padoranHbiii B 2000-x rogax OM3HeC-KOH-
cynsranToM @. PaiixeabaoM, 1 oTpaskalolnii COOTHOIIEHNE JOBOJIBHBIX M HEAOBOIBHBIX KIIMEHTOB Opra-
Hu3anun. Ero ncciaegoBanme 0nu10 ommyonmkoBaHo B Harvard Business Review 1 Ha3BaHO clieayroImM
o6paszoM: «OmHa rdpa, KOTOPYIO BaM HYXKHO “BBIpacTUTL”»°. B aToM nccnemoBanuu @. Paiixens y1-
BepKaaJl: YTOObI y3HATh 00 OTHOLLIEHWU KJIIMEHTOB K KOMIIaHU M, UCTIOJIb30BaHUs TPAAUIIMOHHBIX OTIPO-
COB HEJIOCTaTOYHO, TaK KaK OObIYHO OHU CJIUIIIKOM JUIMHHBIE U CIOXHbIE, K TOMY e UMEIOT HU3KU
MPOLIEHT OTBETOB U HEPENKO JAIOT HEBEPHYIO CTaTUCTUKY. OH HacTanMBaJl Ha TOM, YTOOBI 3a71aBaTh KJIM-
€HTaM BCero OJIUH BOMPOC: «[OTOBBI JIM Bbl PEKOMEHI0BATH HAIITy MPOAYKIIUIO UJIM YCIIyTY CBOEMY APYTY
WJIM KOJuIere» ',

s Toro 4To6bI codbpaTh MHOOPMALIMIO O KOJIUYECTBE JOBOJIbHBIX M HETOBOJIBHBIX MOKYyMaTenei
MPOBOJATCS ONMPOCH. JIaHHYI0 pabOTy MOXKHO IMPOBECTU CAEAYIOIIUMU METOJAMMU:

- MacCOBOM pacChUIKOM COOOIIEHWI CO CCBIJIKOM Ha OIPOC;
- MMpeUIOXKEHUEM ITPOMTU ONPOC 00 yIOBIETBOPEHHOCTU KAU€CTBOM OOCTYKMBaHUS HETMOCPEACTBEH -

HO Ha Kaccax;

- pa3MellieHreM orpoca Ha oUILIMAIbHOM caliTe OpraHM3alluu.

Taxoxe ypoBeHb KIIMEHTOOPUEHTUPOBAHHOCTH MOXKHO OLIEHMBATh C TOMOIIIbIO TAHBIX TTOKYIIaTe-
Jieit. [laHHBIN MeTO SABJIsIETCS OMHUM M3 Hanbosiee paclipoCTpaHEHHbIX U MPOCThIX. TallHbIN MOKyIa-
TeJIb — 3TO MOKYMaTeb, LIeJbI0 KOTOPOTO SIBJISIETCS OLIeHKa KauecTBa 00CTyKMBaHMsl, COOIOAEHMSI HOPM
1 CTaHJAPTOB OOCIYKMBaHUS COTPYAHUKOM, a TAKXKe CTAHIAPTOB MPOJax 1 cepBurca.

Kak meTon uccienoBaHMs, TalHbINA MOKYyIaTelb BriepBblie NosiBUJICsS B 1940-e ronsl B AMepuke.
TanHCTBEHHbIE HE3HAKOMIIbI TTO/l BUJOM KJIMEHTOB OLIEHUBAJIU YPOBEHb OOCTYKMBAHUS B Mara3uHax u
3aBeJIeHUsIX O0IIECTBEHHOTO MUTaHusl. MeToa Obl1 caMbIM OBICTPBIM U JIELIEBBIM CITOCOOOM BbISIBUTH
HeJI04eThl OM3HECa U MCIIPABUTD UX 5,

I1aBHOI1 3amaueil MogoOHOTO METOIA SIBJISIETCS BhISIBJIEHUE CJIa0bIX MECT JUIs1 NajbHEHILIero yayd-
IIEHUs KayecTBa cepBuca. Takxke MeTol UCTIOIb3YeTCs C 11e/1blo aHaIM3a padoThl MepcoHasa ¢ HeraTuB-
HO HACTPOEHHBIMU MOKYIaTeIsSIMU, KOTAa TAHbII MOKYIaTe b TPUXOAUT C KaKOK-1160 ImpobdiaeMoit uiu
HEYIIOBJETBOPEHHOCTBIO YCIIYTOM.

B kauectBe mpuMepa HeOOXOAMMOCTH OLIEHKU U JajibHEMIel paboThl Hall HEIOCTaTKaMM KJIUEeH-
TOOPUEHTUPOBAHHOCTU BbIOpaHa OpraHu3aliMs, Bianerolias aBTo3anpaBOYHbIMU CTAHIIMSIMUA, PACITIOJNO-
JKEHHBIMU B HEOOJIBIIIOM ropoje Yconbe-Cubupckoe MpKyTcKoii 00J1acTi ¢ HaceJIeHueM OKOJIo 76 ThIC.
Yes1.” OCHOBHOM yIIOp KOMITAaHUS [IeJIaeT Ha IMPOIaKy TOIDIMBA BOIUTEISIM OOJIBIIET PY3HBIX aBTOMOOWIIEH,
MepeBO3SIIMX IPY3bl HA JalbHUE paccTosiHUS. CTaHLIMU HAXOASITCS HEMOCPEACTBEHHO IO MapIlpyTy ABU -
>KeHus (pyp, Ha aBTO3aPaBOYHbBIX CTAHLIMSIX UMEIOTCS 000pYI0BaHHBIE TTAPKOBKU JUIS JUIMTEIbHOM CTO-
SIHKM, TIPU TIOKYTIKE OOJIBIIIOTO 00beMa TOTLIMBA AEUCTBYIOT CKUIKU, TAKXKe KIUMEHTY TpejiaraeTcst 6ec-
TJIaTHBIN Kode Ha BbIOOp, MMeeTCs TyasieT, Kade, TPOAYKTOBbIM MarasuH, peajin3ytoTcs COMyTCTBYIOLINE
TOBapPhI J1s1 aBTOMOOUJIMCTOB (MOTOPHBIE Maciia, OXJIaXIalole U TOPMO3HbIE KUAKOCTU N3BECTHBIX MU -
POBbIX OpEHIOB, CTEKJIOOMBIBAIOIIIUE XKUIKOCTH, aBTOMOOMIbHAsA KOCMETHUKA, aKceccyaphl 1 Ip. ).

S NPS — nHIeKc IoTpeOUTeIBCKOM JTIOSUTBHOCTH. https://ve.ru/greensight/12647 1 -nps-indeks-potrebitelskoy-loyalnosti?ysclid=
Ibm9d7mqsa434720107.

¢ Camotkan K. NPS — must have B MeTprkax Baiieit komnanun. TexTerra. — https://texterra.ru/blog/nps-indeks-potrebitelskoy-
loyalnosti-kotoryy-nuzhno-otslezhivat-kazhdoy-kompanii.html?ysclid=Ibm88wdo8b747350787

7 Gallo A. The Value of Keeping the Right Customers. Harvard Business Review. — https://hbr.org/2014/10/the-value-of-
keeping-the-right-customers.

8Yrto cKpbhIBaeT TalfHBIM MMOKYIIATeNIb? Y3HAaeM O HelouyeTax B OM3Hece OT 1 10. — https://mtblog.mtbank.by/chto-skryvaet-
tajnyj-pokupatel-uznaem-o-nedochetah-v-biznese-ot-i-do/.

9 Hacenenue Yconps-Cubupckoro. BDEX. — https://bdex.ru/naselenie/irkutskaya-oblast/usole-sibirskoe/.
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Ol1leHKa YPOBHS KJIMEHTOOPUEHTUPOBAHHOCTHY MIEPCOHAJIA OpraHU3alK ObLIa TPOM3BEAcHA IBY-
MsI cTToco0aMM:

- C TIOMOIIBIO TAHOTO MOKYITATEJIS;

- IOCPEICTBOM ITPOBEACHUST aHKETUPOBAHMSI KJIMEHTOB.

ITpu mpoBeeHNY OLIEHKH C ITOMOIIILIO TAWHOTO MOKYMATeIsl ObLIU MOJyYeHbI CIICAYIOIINE PE3yhb-
TaTBl: HA HA OJHOM 13 paccMaTPUBaeMbIX aBTO3AMIPABOYHBIX CTAHIIAI He ObLIO MAKCUMATbHO BO3MOX-
HOE Y1 CJIO 0aJIJIOB.

Banibl ObITY CHATHI 3a CIIEAYIONINE BUALI KPUTEPUEB OLICHKMU:

- Y BCEX TOBApOB €CThb LIECHHUKU;

- Ha Kacce HEeT ITOCTOPOHHUX MPEeIMETOB (e1a, Mycop, OyMaru);

- OIIepaToOp-KacCHUp paccKasaj IMpo MPOXOISIIIe aKINU;

- OIIepaToOp-KacCUp MpeaIoXui KyITUTh OOHYCHYIO KapTy;

- OIepaTop-KacCHUp HA3BaJl CYMMY TTOKYITKM.

Hpyroii moaxo[ K oLieHKe YPOBHS KIIMEHTOOPUEHTUPOBAHHOCTH MIEPCOHAJIa KOMIIAHUH JaJl TaKOi
pe3yabTaT: MHAEKC NOTPEeOUTENBCKOM JIOSIBHOCTA cocTaBUI MeHee 30%, 4To cumTaeTcss HeJoCTaTOu-
HBIM 151 5 GEKTUBHOTO pa3BUTHSI opraHu3aiu. OpraHu3aiust He COOTBETCTBYET OMpeaeIe HHBIM 0K -
JMaHUSIM KJIMEHTOB, TIOCTOSTHHO JOITYCKAIOTCSI OLIMOKM B paboTe, He BCEra YCTPaHSIOTCI U, KaK CIIe-
CTBUE, OCHOBHASI 0J151 KJIMEHTOB OCTAETCS HEAOBOJIbHA.

K ueMmy cireqyet ctpeMuThest JaHHOM opraHu3aiuu? [1o ypoBHIO TOSUTBHOCTY KJIMEHTOB K OpTaHU-
3alMM1 Y1 TOTOBHOCTU PEKOMCHIOBATh €€ CBOMM IPY3bsM M 3HAKOMBIM MOXHO BbIACIUTDL CACAYIOIINAC
TPYIITBL:

-90-100% — xiMeHT OYKBaJILHO BITIOOJIEH B KOMITAHUIO ¥ TOTOB TOBOPUTDH 00 3TOM OKPYKAIOIINM;

- 70-90% — KJIMEHT JOBOJIEH COTPYAHNIECTBOM M KJIMEHTCKHUM CEPBUCOM KOMIAHUU U, TIPU CITY-
yae, pacCKaxkeT O Heil CBOMM 3HAKOMBIM;

- 50-70% — BO3MOXXHO, KOMITAHUS JOITyCKAET KaK1e-TO OIIMOKM WIN He CUJIBHO 3aHUMAaeTCs pas-
BUTHEM CBOETO CEPBICA, HO MOJIb30BATENb BCE XK€ OCTAETCS JOBOJIEH U TOTOB MOACTIUTLCS MHDOP-
Maluei, He JaBas OMHO3HAYHOMN PeKOMEHIALINN;

- 30-50% — ciona, Kak mpaBUJIO, KJIMEHT MOMAaAaeT B CaMOM Havajle COTPYIHUYECTBA. Y HEro ecTh
OIpeeieHHbIE OXUIAHUS OT pabOThl KOMIIAHMU 1 €CJIA OHU BBITTOTHSIOTCS — €r0 JIOSUIBHOCTh
pacrTeT, a eClIi HET — IaJaeT WIM OCTaeTCsl HeHTpaibHOI 1,

IIpoBeaeHHAasI OlleHKA YPOBHSI KJIMEHTOOPHUEHTUPOBAHHOCTA pacCMAaTPUBAEMOM OpraHU3allNu,
M03BOJINJIA BBISIBUTH PSIIT IPOOIEM, JUTS PEIIEHHSI KOTOPBIX MPEIIOXEHBI MEPOTIPUSITHS, HAIIPABIEHHBIE
Ha ITOBBIIIIEHNE YPOBHS KIIMEHTOOPUEHTUPOBAHHOCTH IEPCOHAIA OpraHU3aIlAN:

1. ITpoBegeHnE CUCTEMATUYECKOTO MOHUTOPHUHTA YPOBHSI KJIIMEHTOOPUEHTUPOBAHHOCTU COTPY/I-
HUKOB KOMIIaHUU:

- C HOCTOSTHHOM MEPUOANYHOCTHIO (€XXeKBapTaIbHO) IIPOBOAUTH MOHUTOPUHT YPOBHSI KIIMEHTOO-

PUEHTUPOBAHHOCTY IEPCOHAJIA OPTaHM3ALINH, UCIIOIb3YS U3BECTHBIC METOMbI;

- IPOBOINTH AHAJIN3 MOJIyYeHHBIX Pe3yJIETATOB MOHUTOPUHTA, BHIIESATh ITPOOJIEMHBIE 30HHI;

- IPOBOAUTH PabOTY HaJI YCTPAaHEHHUEM ITPOCEIAIOIINX ITYHKTOB, BHISIBIICHHBIX B IIPOILIECCE aHATA3A;

- IPOBOIUTHL OOYYEeHUE TIEPCOHAIA, C LIEJIbIO YCTPAaHEHUSI OIIMOOK B paboTe.

2. CucrtemMa 00y4eHMSI IepCOHAla KIMEHTOOPUEHTUPOBAHHOCTH:

- oOyueHUe MeHeIKepa Mo TepCoHaTy AJIS TOro, YTOOBI OH MOT IPOBOAUTH TPEHUHTH JJ15I TIEPCO-

HaJia 110 TTOBBIIIEHUIO YPOBHS KIMEHTOOPUEHTUPOBAHHOCTH;
- pa3paboTaTh YeTKMe TPeOOBaHMsI 17151 IEpCOHAIa, KOTOPBIM OHU JOJLKHEI CJI€I0BATh, YTOOBI OBITH
KJIMEHTOOPUEHTUPOBAHHBIMU.

3. AHaIM3 TMYHOCTHBIX KAYeCTB COTPYAHMKA Ha dTarle Moaoopa u 0Toopa (Ha ypoBeHb KIIMEHTOO-
PUEHTUPOBAHHOCTH BIIMSIET HE TOJILKO YETKOE COOJIOACHNE MPAaBUJI, HO M JIMYHOCTHBIE Ka4eCTBa CO-
TPYAHUKA, TAKUE KaK CTPECCOYCTOMUMBOCTD, CTPEMIICHNE TIOMOYb, BEXKJIMBOCTh, YMEHME yOeKaTh, yBe-
PEHHOCTH U IIp.):

10 Kak onpenenTh, YTO KIMEHT FOTOB peKOMEHI0BaTh Bac APYTUM, U K3MEPUTD 3TOT MOKazaTeb. — https://mulino58.ru/
indeks-potrebitelskoj-loalnosti-nps/.
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- BBECTH TICUIXOJIOTMUYECKIE W TTPodeCCHOHATBHBIE TECTHI B TIPOIIeCC 0TOOpa IIepCoHaa;

- IPOBOAUTH cobeceToBaHMs (MHTEPBHIO) HA NMAaTHOCTHUKY TMYHOCTHBIX KA4eCTB MOTEHITNATBHO-
TO KaHIUIATa;

- TIPOBOIUTDH aHAJN3 KIMEHTOOPUECHTUPOBAHHOCTH ITOTEHIINAIBLHOTO KaHIWIATa Ha TOJIKHOCTb,
Ha 3Tare CTaXXNPOBKU.

4. Ymy4iieHe CHCTeMBI MOTUBAIIUY COTPYIHUKOB:

- BBECTH ITOOIIPEHNE COTPYITHUKOB, TTOTYIMBIITNX OOJIBIIIEe KOJTMIECTBO TTOJOKUTEIIBHBIX OT3HI-
BOB OT KJINEHTOB OpTaHM3aIlNH;

- BBECTH ITOOIIPEeHNE COTPYTHNKOB, HAOPABIINX OOIBINHI 0aJUT TIPU TTPOBEIEHIN MOHUTOPWHTA
T10 OIIEHKH YPOBHS KIIMEHTOOPUEHTHPOBAHHOCTH TIePCOHAIa KOMITAHUH.

OpraHu3anus TOJDKHA pacCMaTpHUBaTh IepCOHAN KaK INIABHYIO CTPAaTeTMYeCKyIo IIeHHOCTh. U B
3TO CBSA3U pa3BUTHE IEPCOHANA, eTo IMOAIepXKKa — IJIaBHOEe TpeboBaHMe, 6¢3 KOTOPOTo (hOpMUPOBAHIE
CTpaTeruy pa3BUTHUS OPTaHU3AIINHA HEBO3MOXKHO.

B pesynsraTe BHeIpeHNS peKOMEHIOBAHHBIX MEPOIIPUSITHI OpraHU3aIlH YIACTCS CHU3UTD 3aTpa-
THI Ha pEKJIaMHYIO TTOJIMTUKY, TTOBBICUTh UMUK W YBEJINIUTD TPUOBLTb. BBemeHMe TaHHBIX MEpOTIPHSI-
THIA TTOMOXET OpTaHU3aIMH YIIPOIUTH CBOE TTOJIOXKEHNE Ha PBIHKE TTOCPEACTBOM HapaOOTKU TaKOTO CY-
MIECTBEHHOTO KOHKYPEHTHOTO IPEMMYIIIECTBA, KaK JIOSUIBHOCTD KIIMEHTOB K OpraHU3aIliM.
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