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Futuristic Marketing

and its application in Russia and foreign countries

Abstrscts: In connection with the widespread removal of the «coronavirus» restrictions on
free movement, the problem of attracting consumers to their sales areas has become especially
urgent for brands. It seems that this problem can be solved, including using elements of futuristic
marketing. The author, using the example of Russia and foreign countries, examines already
existing examples of the implementation of elements of futuristic marketing in the strategy of

an enterprise, and also proposes models for increasing the effectiveness of such
implementation.

Keywords: futuristic marketing, sensory branding, love marks — approach, the economy of
impressions.

IToBceMecTHOE pacpocTpaHeHe KOpOHAaBUPYCcHOI nHdexmu B Poc-
CUunu n 3apy6C)KHBIX CTpaHaX oKa3aJl0O CEPLE3HOC BIMAHUNEC HA ACATCIbHOCTDb
KOMMCEPUYCCKHX Op]"aHH3aL[HI7L B c¢Bs31 c TOBCEMeCTHBIM OI'paHNMYCHHEM CBO-
60I[I>I NEPCABMKCHUA U 3aKPbITUEM NOCTYIIa B TOProBLIC 3a/Ibl KOMITAHUAM
IPUILJIOCH B CPOYHOM IMOPAAKE IICPECCTPAanBaTh YK€ HaJIa>)KCHHBIC IrogaMn
CITOCOOBI IIPOABM2KCHUA TOBAPOB, PCKIIAMHBIC CTPATCIMU, 4 TAKXKC ITPAKTU-
YECKHU ITOJTHOCTLIO IIEPEBCCTU MpPOoAdaKn IMPOAYKIIMHU B OHJIAaiH-CEeTMEHT C
BO3MOKHOCTBIO JOCTaBKM TOBapa 10 z[BepeVI HOTpe6I/ITCIIH.

KOMMCp‘ICCKI/IC Kopropaluuu (I)aKTI/I‘IeCKI/I OKa3aJIuChb B CUTyallun, KOI'-
Ja IMpoMEAJICHUC C YKa3aHHbIMU HCﬁCTBHHMH TIOBJIEUET 32 COOOI IIOTEPpU HE
TOJIBKO HpI/I6I)IJ'II/I 1 JOJIW pPbIHKA, HO M CKAXXETCA Ha YK€ CYH.[@CTBYIOHICI\/'I CETU
oddraiiH-Mara3uHOB M 3aJeiCTBOBAHHBIX B HUX COTPYIHUKAX .

«KopoHaBupyCHBIi» KPU3UC CEPHE3HO OOOCTPUI YK€ CYLIECTBYIOIIME
TCHACHI MU B MPCACTABICHUA IIPOAYKIINHN HOTpC6I/ITCI[IOZ 0OCO3HaHUEe Heo0-
XOOMMOCTU BHECCHUA CCPHE3HBIX U3MEHEHUI B TPAaAULIMOHHBIC MaApKETUH-
TrOBbI€ CTpaTeruu, 60Jiee OCO3HAHHbIN MOAXO MOTpeduTeNelt K BbIOOpY TO-
BapoB, a TaKXKC 3aMHTECPECOBAHHOCTD HpOHSBO)II/ITCHCﬁ B YBCJIIMUYCHUUN (KaK
KOJIMYECTBEHHOM, TaK N Ka‘ICCTBeHHOM) CII0c000B B3aHMOH€ﬁCTBHH C I10-
TPEOUTENISIMU.

an[LCTaBJTSICTCH, 4YTO PE3YJIbTAaTOM TAKOTI'O ITOMCKA MOXKET CTAaTh ITIOBCEC-
MECTHOE BHEAPEHUE KOMMEPUYECKUMMU KOPITOpaLlsIMU DJIEMEHTOB (hymypuc-
mu4ecKkoeco mapkKkemured, BKJIIO4YaloIIero B cebs TBOp‘ICCKI/Iﬁ ITIONCK HOBBIX

! TloueMy mepexXuBIIMiA TpU Kpusnca «CropTMacTep» CTajl OMHON U3 MEPBBIX XePTB MaHIe-
muu. [Dnexkrponnsiit pecype]| // URL: https://www.forbes.ru/biznes/401099-pochemu-
perezhivshiy-tri-Krizisa-sportmaster-stal-odnoi-iz-pervyh-zhertv-pandemii (zara odpareHus: 10
mast 2021 rona).
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HEeCTaHIAPTHBIX CITOCOOOB M 3BOJIOLIMOHHBIX TTOAXO0I0B K B3aUMOJIECTBUIO
C TTOKYTIATeNISIMU, @ TAKXKE 0TKa3 OT YCTapeBIINX M HU3K03((PEKTUBHBIX CITO-
CO0OB yIpaBjieHUsI OPEHIOM 2.

VirydiiieHue 3MUAeMUOJIOTHIeCKO 0OCTAHOBKHM, a TAKXKE ITOCTETIEHHOE
CHSITUE «KOPOHABUPYCHBIX» OTPAaHWYEHMI Ha pabOTy TOPTOBBIX IIEHTPOB
BHOBB CTaBUT IMepeJ1 TPOU3BOAUTEIISIMU BOIIPOC TTPUBJIEUEHUS TTOKynaTesiei
B cBoM o aiiH-Mara3uHsbl.

Cpeny OCHOBHBIX 2JIEMEHTOB (hyTYPUCTUIECKOTO MapKeTHHTa, KOTO-
pbIe ye MOTYT B35Th Ha BOOPY>XKEHME POCCUIICKIE U 3apYOeKHbBIE TOPTOBBIE
MapKU, BBIICJISTIOTCS CJIEAYIOIINE TPU: CEHCOPHBIN OpeHauHT, love marks —
TTOAXOM M SKOHOMMKa BIievyatiaeHnit. OCTaHOBUMCS Ha KaxKJI0M U3 HUX OoJiee
MOAPOOHO:

* CEHCOPHbIi OpeHIuHT

JlaHHast KOHLIETIIINSI, pa3paboTaHHasl TaTCKMM MapKeToJoroM MapTtu-
HOM JIMHACTPOMOM, UCXOIUT U3 MPEATIONIOXEHUS O TOM, YTO IMOITMOHATb-
HOE COCTOSIHUE YeJIoBeKa, KOTOPOe B KOHEYHOM cUeTe TTOBJIUSIET Ha COBEP-
IIeHWe UM KaK TOTpeOuTeNieM TeX WIM UHBIX TTOKYIOK, (hopMUpyeTcs 1o
BJIMSTHAEM €TO OPTaHOB YYBCTB, OTBETCTBEHHBIX 3a ITAMSITh YeJIOBEKa:

«Iloanoe npedcmaenenue 06 oKpyscarouem mupe Gopmupyemcs y
uen068eKa Ha OCHO8AHUU UHGDOPMAyUU, NOAYHEHHOU Yepe3 NAmb Op-
2aH08 UY8CME — 000HAHUE, OCA3AHUE, 3PEHUE, CAYX, BKYC» .

Takum 006pa3oM, CEHCOPHBIN OPEHIUHT BKJIIOYAET B C€0S1 MO3TAITHYIO
paboTy, COCTOSIIIIYIO B UCC/IEIOBAHNUN, AaHATM3€ Y TIPOTHO3MPOBAHUM HE CKOJTb-
KO TIOTPEOUTENICKOTO TTOBENEHMST, CKOJILKO BOCTIPUSITUSI OpraHaMu YyBCTB
YyeJIoBEKa CEHCOPHBIX aTpUOyTOB OpeHa (3amaxoB, My3bIKU, (QDUPMEHHBIX
LIBETOB 1 T.II.) [UISl CO3MAaHUSI TIPUBJIEKATEILHOTO TIOJIOXKUTEILHOTO o0pas3a
KOMITaHUY Y KJIMEHTOB, a TakKe (hOPMUPOBAHUS MPUSITHBIX SMOLIMI U BIIE-
YaTJIEHUH OT IMOCEIeHNSI TOPTOBBIX 3aJI0B, @ TAKIKE UCITOJIH30BAHUS TTPOIYK-
LMY KOMITaHUU.

2 Kononustst [LB. @yTypucTuuecKuii MapkeTHHT KakK Croco6 MoIepkaHuss KOHKYPEHTOCITO-
cobHOCTH (DrpMBI B HOBOM Beke. PUHAHCHL: Teopust U TipakTtuka. 2006. No 4. [DinekTpoHHBIN
pecype] // URL: https://cyberleninka.ru/article/n/futuristicheskiy-marketing-kak-sposob-
podderzhaniya-konkurentosposobnosti-firmy-v-novom-veke (mata o6pamenus: 11 mas 2021
rona).

3 Lindstrom M. (2005). Broad sensory branding. Journal of Product and Brand Management,
Vol. 14(2), pp. 84—87. [ Dnexrponnsiii pecypc| // URL: https://www.researchgate.net/publication/
247619884 _Broad_sensory_branding (nara oopaiuenusi: 12 mas 2021 rona).
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IMprMeHeHre TOPTOBBIMU MapKaMU CEHCOPHOTO OpeHAMHTAa TPeIo-
JIaraeT UCTOJb30BaHUE ONPENEEHHOM MY3bIKHU (BKJIIOYAs MPOPadboTKy hUp-
MEHHOTO CayH/ATpeKa), BHECEHUE OIpeNeIeHHbIX U3MEHEHUI VI TTOJTHYIO
CMeHy (DMpMeHHOTO au3aiiHa W 1IBETOB, a TakKe Pa3paboTKy (UPMEHHOTO
3amaxa, KOTopble OyIeT B JaJIbHEHIIIeM UCTIOIb30BaThCsl BO BCEX Mara3mHax
cetu. CTOUT OTMETUTD, YTO TPUMEHEHHUE YKAa3aHHOTO MOAX0a Ha TIPAKTUKeE
MO3BOJIMJIO POCCUICKOM 00YBHOI KOMITAHUM «DKOHUKA» YBEJTUUUTh 00beMa
npodax Ha 40% B TeueHUe IBYX HEJEb *.

B moib3y npuMeHeHMst KOMMEPUYECKMMU OPTaHU3alMsIMU U BHEPEHWST
UMM B CBOIO JIESATETHHOCTD KOHIIEITIINY CEHCOPHOTO OpeHIMHTA TOBOPSIT Clie-
nytolue (GakTophbl:

- (hupMeHHBIIi 3amaxX: O HEOOXOAMMOCTHU JAETAbHON MpopaboTKu hup-
MEHHOTO apoMaTa TOBOPUT TOT (haKT, UyTO 3arax BhI3bIBaeT 0ojiee 75%
SMOLNI YeJIOBeKa °;

- My3bIKa ¥ CAYHATPEK: PUTM MY3BIKM BJIMSIET Ha CKOPOCTh MepeMelle-
HUSI TIOKYTIATeJIel TI0 TOPrOBOMY 3aJ1y, a €€ TPOMKOCTh MOXKET ITOBJIY-
SITh HA YUCJIO MPOAaBaeMOM TPOAYKIIUHY (YTO MCTIOJIb3YyeTCsT Ha Bede-
PUHKAX B HOYHOM KJIyOe ISl yBEJTUUEHUS IPOAaX KOKTeIei) ©;

- KOpIOpaTHBHBIE IBETA: Y3HABAEMOCTh OpeHa oyt Ha 80% 3aBUCUT
OT MCITOJTb3yeMOT0 KOMIIaHME 1IBeTa, a BHEIITHWIA BUJ] TOBapa OKa3bl-
BaeTCs pelaloniuM (hakToM MOKYIKU B KaxknoM 3 u3 4 ciyuaeB 7,

- BKYC NMPOIYKTA: CYIIIECTBYeT aCCOLMATUBHAS CBSI3b MEXIY BKYCOM U
LIBETaMU MpojyKTa b,

4 CeHCOpHBIN MapKETUHT: MOJIa WJIM PealbHbI MHCTPYMEHT Ipoxax?! [DieKTpoHHbI pecypc].
Shoes report. 2014. — URL: http://www.shoeseport.ru/articles/prodvizhenie/sensornyy-marketing-
moda-ili-realnyy-instrument-prodazh-/ (nata ooparueHust: 12 mast 2021 rona).

5> Arshamian A., Willander J., Larsson M. (2011). Olfactory awareness is positively associated to
odour memory. Journal of Cognitive Psychology, Vol. 23(2), pp. 220—226.

¢ Milliman R.E. (1986). «The influence of background music on the behavior of restaurant patrons».
Journal of Consumer Research, Vol. 13(2), ctp. 286—289.

7 Valenti C., Riviere J. (2008). Marketing Dissertation: The Concept of Sensory Marketing.
Halmstad University. — [DnekTponsnsiit pecypc| // URL: http://www.mintinnovation.com/links

docs/Sensory_marketing/The_concept_of sensory_marketing.pdf. (nara obpamienus: 12 mast
2021 rona).

8 Celier P. (2004). Le Marketing Sensoriel. [DekrponHsiii pecypc] // URL: http://cpa.enset-
media.ac.ma/marketing_sensoriel.htm (1ara o6pamenus: 12 mast 2021 rona).
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o onienke 6puTaHckoit Kommanuu Kantar Group Kaxmast TpeThsI KOM-
naHus u3 cnucka Fortune 500 yxe UCTIONB3YET TE WJIW UHBIE SJIEMEHThI CEH-
COPHOTO OPEHAMHTA B CBOECH IeSITeIbHOCTH M MAPKETUHTOBBIX CTpaTerusix °.

* love marks-noaxon

CTOUT OTMETUTB, YTO OPTaHbl IyBCTB ACHCTBUTEILHO UTPAIOT BAXKHYIO, HO
TP 3TOM JIAJIEKO HE eIMHCTBEHHYIO POJTb B BOCTIPUSITHM OpeH 1A ITOTpeOuTEeM,
00 3TOM TIPSIMO CBUAETELCTBYIOT PE3YJIBTATHI TTPOBENEHUS «CIIETIOTO TECTax:
MHEHHE O BKYCOBBIX M IPYTUX CBOMCTBAX OIHUX U TEX XK€ TOBAPOB CEPLE3HO OT-
JIMYaeTCs B 3aBUCUMOCTH OT TOTO HAXOAWTCS JIM TIepe]] IIOTPeOnTEIeM «0e3Iu-
KUii» 06pa3sell WM MapKUPOBAHHBI JIOTOTUTIOM U3BECTHOM KOMIaHWH '°.

Ipencrasnsiercs, 4To ISl TOTPEOUTEISI UMEET 3HaYeHUE He TOJIbKO He-
TTOCPEACTBEHHOE BOCTIPUATHE TOBapa, HO U TMPEABLIYIITNIA OTBIT B3aUMOIEii-
CTBUSI C TIPOAYKIMEN OpeHIa, BHYTpEHHEe OTHOIIEHWE K TOPTOBOW MapkKe.
INpumeHeHUe B MapKETUHTOBOM cTpaTternu love marks-1ioaxona mo3BoJisieT:

- copMUPOBaTh Y MOTPEOUTENEI SMOIIMOHATIBHOE BOBJIEYEHUE B UCTO-
puro 6peHna (BbI3BATh MOJIOKUTEIbHBIE SMOILIMY M aCCOLMAIIN Y TIO-
TpeduTens);

- yewututhb ucGepeHIaInIo IyTeM ITOTyYeHUsI TOTIOTHUTETHHBIX KOH -
KYPEHTHEIX IIPENMYIIECTB;

- CO3/1aTh IOTIOTHUTEJIbHYIO IIEHHOCTh IIPOIYKTA ISl TOTpeouTeIs (YBe-
JIMYEHNE KOJIMYeCTBA TPOOHBIX M TIOBTOPHBIX TTOKYTIOK TOBapa).
MMeHHO Ha BaxXXHOCTH (POPMUPOBAHUS MTOJOXKUTETHLHOr0 00pa3a v Boc-

MpUSITUSI OpeHIa Y TOTPeOUTEST TTIOCTPpOeHA KOHIETWS love marks-nodxod.
ABTOp ToJx0Ja OpUTaHCKUI OM3HECMEH U CIIeLMaIUCT 110 MapKeTuHry Ke-
BUH PobepTc yka3bIBaeT Ha TO, UTO CETOIHSI KOMMEPUYECKME KOPITOPALINY Te-
PSIIOT 9MOIIMOHATLHYIO CBSI3b C TOTPeOUTEIEM 1 (DAKTUYECKM TTPEBPATUIINCH
B «0€3MyIITHBIE MAIIUHBI».

«Bce wamnynu deaarom eauiu 6040chl MseKUMU U OACCMAUUMU.

Bce asmomobunu nadexcrvt. Ioe pazauuus? bpenowr cetivac 606-

JNeYeHbl 8 2OHKY CPAGHUMENbHBIX NPEeUMYULecme, — eue ceedcee,

ewe uuwe, ewe xonoouee.. » ',

° Retailer, Channel & Shopper Intelligence. [Dnektponnsiii pecypc] // URL: https://
www.kantar.com/expertise/consumer-shopper-retail/retail-landscape/retailer-channel-shopper-
intelligence (nata obpaiuenusi: 13 mas 2021 rona).

10 TToueMy KpyITHBIE JIOTOTUITBI Ha ONIEKIE BEPHY/IMCh B Moy [DiekTpoHHbIi pecypc] // URL:
https://www.vedomosti.ru/lifestyle/articles/2018/02/28/752349-logotipi (1aTa obpameHus: 14
mas 2021 roaga).

' lenucosa JI. Tutepsbio ¢ KeBuHoMm PoGeprcom. Dkenept, 31 okrsiopst — 6 Hostops 2005. C. 45.
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Bpuranckuii nccienoBaresib OTMEYAeT, YTO Ha yIydllleHe XapaKTepuc-
THK TOBAPOB M CO3/IaHME PEKJIAMBbI YXOISIT MUJUTMOHBI I0JITIAPOB, KOTOPBIE OKa-
3BIBAIOTCS TTOTPAYeHHBIMM BITYCTYIO, TIOCKOJIBKY TIOTPEOUTE Th HE 3aMevaeT ITpo-
U3BEJCHHBIX U3MEeHEeHMI1 1 noronHeHnid. KeBrn Pobeptc cunraer, 4to toasm
HYKHO, «4mM0o0bL UX pa3eaeKkani, 3auHmpue08anu, 0aiu KaKoi-mo cmumyn, coeianu
NPUSIMHBLIL CIOPNPU3, — HYHCHO 3AMPOHYMb IMOYUOHANBHYIO CIPYHY 8 UX Oyuie» 2.

CTOUT OTMETUTH, YTO YKa3aHHBIN TOMIXO, €T0 OCHOBHBIE aTpUOYTHI
aKTUMBHO MCTIONB3YIOTCS B Hallleit crpaHe. Tak, Hanpumep, habprka Mopo-
keHoro «Hurcrast TMHUSI» aKTUBHO ITPOBOJUT NETCKIE MaCcTeP-KIIACChI, a TaK-
K€ TIpUTJIAIIaeT TOCETUTh CBOI0 CMOTPOBYIO TIJIOIIAKY, PACTIONOXEHHYIO Ha
89-oM sraxe 6amHu «Penepanusi» B Komiuiekce «Mocksa-Cutu» 13, a jopu-
nuueckas ¢upma «Ilenensies [pynmn» peanusyeT U3oaTeIbCKUE MPOESKTHl —
YU4eOHUKY T10 HAJIOTOBOMY TIPaBY, MpodeccuoHaIbHbIE TEPUOANYECKIE 13-
JAHWsI, B TOM YKCJie KHUTY IO TIpaBy IS AeTei 4,

* JKOHOMMKA BrieYaTIeHHi

CBoero pojia CHHTE30M JIBYX BBIIIIE OTIMCAHHBIX ITOIX0O/I0B CITY>KUT KOH-
LIETLUS «9KOHOMUKMU BrievyaTyieHUui». CornacHo ucciienoBanuio PwC, notpe-
OUTENIN FOTOBBI IJIATUTH Ha 16% GOJIbIIIE 3a MPOAYKLIMIO, IIPOLIECC ITOKYIIKI
KOTOPO COMPOBOXIAETCs 6oee MPUATHBIMU BIIeYaTICHUSIMHA 1.

OcHoBareM yKa3aHHOW KOHUEIMIIMA aMepUKaHCKHE KMCCleaoBaTen
IMaiin Ixxo3ed u Tuamop JIXKeiMc cCUMTalIoT, 4TO 1Sl IPUBJIeYEHMST KOMITaHU -
SIMU TIOKyTIaTeJIeit HEOOXOIMMO HE TOIBKO MPENOCTABIISITH KAaUeCTBEHHBIN TPO-
JTYKT, HO ¥ OCTaBJISITh «IMOIIMOHAILHBIN CJIe/l» — BIIEYaTIICHUE Y YeIoBeKa:

«Brieyatnenus mo cytu cBoeit TMYHOCTHBI. OHM 3aTParvBaioT YeIoBe-
Ka Ha 9MOILIMOHAILHOM, (GDU3NIECKOM, MHTEJUIEKTYaTbHOM WJIU 1aXe Ha Jy-
XOBHOM ypoBHe. OpraHu3aius Blie4aTJeHUil — 3TO He pa3BjieueHne, a BOB-
JieyeHUE KIIMEHTOB» ¢,

12 Konoannsist I.B. DdyTypucTdeckuii MapKeTHHT Kak CIoco0 MOIIepXKaHus KOHKYPEHTOCTIO-
cobHocTu pupMbl B HOBOM BeKe // duHaHCH: Teopust u npakTuka. 2006. Ne 4.

B Ypcrast munust. ObuimanbHblii cailT [Dnekrpontsiii pecype] // URL: https://icecream-chl.ru/
(mara ob6paienust: 14 mas 2021 rona).

“Tlenensies I'pynmn. OdunmnanpHbeiii caiit [DnekTpoHHslii pecypc] // URL: https://
www.pgplaw.ru/analytics-and-brochures/books/ (nata o6pamienus: 14 mast 2021 rona).

15 Experience is everything: Here’s how to get it right. Mccnenosanue PwC // URL: https://
www.pwec.com/us/en/advisory-services/publications/consumer-intelligence-series/pwc-
consumer-intelligence-series-customer-experience.pdf (mata o6pamenus: 14 mast 2021 rona).

1® Mo3zxyxuH [I.A. UTHHOBalIMOHHBII MEHEIKMEHT M 9KOHOMMKA BIIEYaTICHUIA: CHMONO3 WITN
npotuBopeune. BecTHuk eBpasuiickoit Hayku. 2012. Nel (10).
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VYnauyHbIM TPUMEPOM MPUMEHEHMST KOHIIEIIIMU «9KOHOMUKHU BITeYaT-
JIEHU» MOXeT clTy>kuthb My3eil Heineken Experience, 3HakoMsIuii moceTu-
TeJiel ¢ UCTOpUE MUBOBAPEHHOIO TMTaHTA U TPAIUIUSIMU TOJUIAHACKOTO
MuBoOBapeHus 7, a Takxe 3aBog BMW B Jleiiniinre 1mo mpon3BOACTBY 2JIEKT-
poMoOueli, — CKOHCTPYUPOBAaHHBII JIOHIOHCKUM apXUTEKTOpoM 3axa Xa-
JUAJ C pACYETOM Ha MOCELIEHUE er0 3KCKYPCUOHHBIMU TPYIIaMu, KOTOPbIM
paccKa3blBaeTCs UCTOPUIO aBTOTUTaHTa, a TAKXKe BUACHUE KOMITaHUEH! O1u-
JKaMIIero TeXHOJIOrM4ecKoro oyayuiero 8.

B Poccuu B paMkax yKazaHHONH MapKETUHTOBOM MapaiurMbl J€ACTBYET
MUBOBapeHHas KoMnaHus «O4aKkoBO», MO3ULIMOHUPYIONIAs ce0sl B KAUeCTBE
«Xpanumens pycckux mpaduyuii NU8oeapeHus»: Ha TEppUTOPUM 3aBOAA OTKPBIT
My3eil TpaTUIIMOHHBIX PYCCKUX HAMMUTKOB ¢ HacTosei «M3060ii kBacoBa-
pa» XVIII—-XIX BekoB, MoOKa3bIBaIOLLIEH KaK Je1ajii MMBO 1 KBac Ha Pycu °,

IIpencraBisieTcst, 4TO OpEHIBI U TOPTOBbIE MAPKHU, KOTOPBIE HE TOJBKO
Hay4YWINCh YyBCTBOBATh 9MOIIUU MTOTpeOUTENEl, HO U CO31aBaTh UX (ITyTeM
BOBJICUEHUS €70 B UCTOPUIO KOMITAHUM, TTPOLIECC TPOU3BOJCTBA, AeIat0NIre
BBIOOpA TOBapa 4YeM-TO OOJIBIIIMM, YEM ITPOCTOE YIAOBJIETBOPEHUE MOTPEOHO-
CTeii), Topa3fo B MEHBILEH CTEMEeHU MOABEP>KEHBI YITpO3aM CHUKEHUS WU
3aMeJIeHUS CIpoca Ha CBOIO MPOAYKIIUIO.

Takum 06pa3oM, GyTypUCTUUECKUIA MAPKETUHT U €T0 3JIEMEHTHI MOTYT
paccMaTpUBaThCA B KaueCTBe crioco0a CHUXKEHWST HEOMPeIeIeHHOCTU BHEIII-
Hell cpeapl. OMHAKO OJHOTO JIUIIb €AMHOBPEMEHHOIO HaleleHus OpeHna
JOTMOTHUTEIbHBIMU XapaKTepUCTUKAMU HEJOCTATOYHO [JIsI TOJTy4eHUS yKa-
3aHHBIX IPEUMYIIECTB, HEOOXOIUMO MOCTOSIHHO aHAIU3UPOBATh U BHOCUTh
HeoOX0AMMble KOPPEKTUPOBKHU B KOHIIETILIUIO €r0 Pa3BUTUS B 3aBUCUMOCTH
OT BMOIMI U BMEYATICHUU KJIMEHTCKON ayquToOpuun. B 1e/1s1X MOBbIIIEHUS
yYpOoBHA 3¢ (HEKTUBHOCTU BHEAPEHUS JIEMEHTOB (DYTYpPUCTUYECKOTO MapKe-
TUHTa HEOOXOAMMO COOTBETCTBOBATH PSIIY YCIOBUIA:

- Hammune copmupoBanHoii crparerun 6penna. [Ipoliieccy rmiaHupoBa-

HUS Y CO3IaHUS ONPEJETICHHBIX BIIEYaTICHUN y TOTPEOUTENS TOIKHO

MPeaIIeCTBOBATh BHYTPEHHEE OOCYXIEHUE U OCO3HAHUE B KOMITAHUU

17 Myseit Heineken Experience. Oduimanbhbiii caift [ Dexktponnsiii pecypc] // URL: https://
www.heinekenexperience.com/ru/ (nata obparnienus: 16 mast 2021 rona).

' BMW Niederlassung Leipzig. OdunmanbHbiii caitt [DnekTpoHHblii pecype] // URL: https://
www.bmw-leipzig.de (nara oopaiueHus: 17 mas 2021 roga).

19 OuakoBo. OdunmanbHbIi caiit [DaekrpoHHsIil pecypce] // URL: https://ochakovo.ru/ (nata
obpauieHus: 17 mas 2021 ropa).
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TOro, KaKkoii o6pa3 6peHaa miaHupyercs chopMUpoBaTh Y KITMEHTCKOMN
aynutopuu. ClienyeT yuecTb, UTO, XOTSI KaXKIblii U3 OPraHOB YyBCTB IO-
pa3HOMY BOCIIpUHUMAaET MH(OpMaIuio 06 OJHOM U TOM XKe ITPEAMETE,
CYIIIECTBYET OMpeneseHHas o01as KapTUHA MOTPEOUTENS O TOBape U
ycIIyre, TAKUM 00pa3oM, KaX bl U3 OPraHOB YyBCTB AOJKEH C(HOPMU-
pOBaTh MOJOXUTENbHBIN 00pa3 OpeHAa B paMKax yCTAHOBJIEHHOW KOH-
uenuvu. HeogHo3HauHble M pa3pO3HEHHbIE aCCOLUAIM, HECBSI3aH-
HbI€, a UHOTAA Jlaxe MpOTHUBOpeYallne IpyTr IpYyry, MOTYT 3aIlyTaTh,
OTTOJIKHYTh TOTPeOUTES B O3y NPOAYKIIMK KOHKYpeHToB. Heo0-
XOJUMO TaKXe yAeIUTh BHUMaHUE 3MOIIMOHAIbHOMY BOBJIEUEHUIO M0~
TpeOuTeNsI B UCTOPUIO, MUCCUIO, BUJEHUE OpeHa, CO31aTh YyBCTBO
COIMPUYACTHOCTH OOLIEMY PA3BUTHIO KOMITAHUM.

- IlocrosicTBO aTpudyToB. [Tociie hopMupoBaHMs OTpeneIeHHOM CTpa-
TeTMU pa3BUTHUsI OpeHa HeoOXoaUMO C(POKyCHUpoBaThcsl Ha (hOPMUPO-
BaHUU YCTOMYMBBIX MOJIOXUTEIbHBIX accollnaluii y norpedutens. Cre-
JIaTh 3TO MO3BOJIUT UCTIOIB30BAHUE OTHUX U TEX XK€ aTprOYTOB KOMITAHUY
(bupMeHHbBI KOPHOPATUBHBIN LIBET, eAMHOE O(OPMJIEHNUE TOPTOBBIX
3aJI0B, Y3HABa€MbIil JIOTOTUI U T.1.). I3MeHeHre BHEITHUX aTpruOyTOB
BO3MOXXHO ITPOBOJUTH TOJIBKO B UCKJTIOUUTENBHBIX CITyJasixX (MCIOJIb3ye-
MbI€ CUMBOJIbI BbI3bIBAIOT ACCOLIMAIIAN U BIIEYATICHUS, HETPUEMJIEMbIE
It OpeHaa, 1bo B cilyyae arpeCCUBHOIO KOMMMPOBAHUSI CO CTOPOHBI
KOHKYPEHTOB).

- PesleBaHTHOCTB MCTIOJIB3YEMOIi CTPATErMH M ATPUOYTOB OpeHIa. 3asiBIICH -
Hasl KOMIaHWeH MUCCHS, a TAKXKE UCTIOJIb3yeMble eif cpecTBa 0003Ha-
YeHUs TOJKHBI HAXOIUTh OTKJIMK Y MOTPEOUTETbCKOM ayIUTOPUM, Hpa-
BUTBHCS €l U B TO XK€ BPEMSI BbI3bIBATh T€ aCCOLIMALIMM, HA KOTOpbIE U
ObLTa HampaBJieHa CTpaTerysi pa3BUTUS OpeHa.

CrenyeT HeMHOro 00Jiee MOAPOOHO OCTAHOBUTHLCS Ha MOCEIHEM MyHK-
Te: BO MHOTHUX POCCUMCKUX KOMMIAHMSIX TIPU OOCYXKAEHUU U PeIlIeHUN 0O0Jb-
1IIOT'0 YKCJIa BOMPOCOB (OT BHEIIIHETO BUIA MTPOIYKTA, O(OPMIEHUN TOPTOBBIX
3J10B 10 00J10KeK KOPITOPATUBHBIX OJIOKHOTOB) PYKOBOACTBYIOTCSI CKOPEE BKY-
CcaMM BJIaJIEbIEB U TOM-MEHEIKEePOB KOMITAHUU, YeM PEJIEBAHTHOCTBIO UC-
MOJIb3YeMbIX CPEACTB I aynuTopuu. CUTyalus peacTaBisieTcs] OMacHO! 1
JIaXKe KPUTUYECKOM JIJ11 KOMITAaHWM, KOTAa MpeArnoYTeHUsT pyKOBOJCTBA U I10-
TpebuTesnel CTaHOBITCS AMAMETPATILHO MPOTUBOIOIOKHBIMU.

B nogo6HorO0 poaa ciydasx mpencTaBisieTcs 1eJecoo0pa3HbIM B TPUH-
LIUIIE OTKA3aThCs OT BHEAPEHUS 2JIEMEHTOB (hyTypUCTUYECKOTO MAPKETUHTA.

189



Yuensie 3amucku PAIT Tom 20, Ne 3, 2021 / Scientific Notes of RAE Vol. 20, No. 3, 2021

OMOLMOHAILHOE BO3IEUCTBIE — 3TO OYeHb TOHKUI MHCTPYMEHT, HEIPaBUJIb-
HOE€ UCTIOJIb30BAHUE KOTOPOTO MOXET IMPUBE3TU K HEMMPEACKA3YEMBIM ITOCJIE -
ctBugM. ToBap WM YCIIyTy MOTYT IPUOOPECTU Jaxe B CUTyallMu, KOTaa Io-
TpeOuTesIsIM He HpaBUTCS peKJlaMa, HO, €CJIM ITPOLIECC €T0 IMOKYMKHU BbI3bIBAE€T
HETMPUSATHBIE OLLYILEHUS, y HETO HEMPUSITHBIN 3aIax Uiv BKYC, OpeH BbI3bl-
BAE€T HETATUBHBIE aCCOLMALIMU — BEPOSTHOCTb YCIIEIITHOTO PA3BUTUS KOM-
MaHUU MUHUMAJIbHA.
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